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Great News for the Glen Ridge Real Estate Market! 
 

from Gratia, your Glen Ridge Neighbor and Niche Neighborhood Specialist 
 
Let me share with you some really GREAT news about the Glen Ridge Real Estate market as well as the South End 
neighborhood I’ve lived in for the past 17 years.  This niche, which I call “South Central,” is the area loosely defined 
as south of Bloomfield Avenue to Maolis Avenue. 
 
Recent Activity & Time on Market 
 

Glen Ridge Sales:  In the 13 months since January 2010, 76 Single Family homes have sold in Glen Ridge, 7 of 
these in just the past 4 weeks.  The average sales price was $590k, reflecting a very modest 0.6% dip from 2009 prices, 
but representing a solid 102% of Assessed Value.   
 
Time on Market:  Glen Ridge’s “absorption rate” (defined as how long it will take for the local housing market to 
absorb the inventory of unsold homes) is currently only 63 days or 2.4 months.  Moreover, Glen Ridge’s absorption 
rate is consistently the best in Essex County and is routinely and significantly better than neighboring Montclair 
(currently 6.3 months) and Bloomfield (13.2 months).  A “Seller’s Market” is defined as one where it takes 0-6 months 
to sell a home and a “Buyer’s Market” if it takes longer than 6 months to sell.  So, despite the negative news you often 
hear about the real estate market generally – Glen Ridge continues to be a very brisk Seller’s Market. 
 
“South Central”:  This South End neighborhood is what I consider to be the real “heart” of Glen Ridge and its 
very special historical district.  This niche is highly sought after because it boasts larger homes and lot sizes as well as 
close proximity to public transit, schools, churches, library, shopping, restaurants and municipal services.  It’s also 
home to some of the most beautiful and award-winning historic Victorian and Colonial properties in Glen Ridge. 
 
While Glen Ridge is undoubtedly a very desirable town overall, as evidenced by its absorption rate, it may come as a 
surprise to learn that the “South Central” neighborhood is in even stronger demand.  The proof?   
 

“South Central” real estate: 
 

• sel ls faster than any other area of Glen Ridge, in terms of length of time or days 
on market! 

 
• outperforms the South End, the North End and Glen Ridge overall, in terms of 

average sale prices! 
 

• sel ls near or above Assessed Values, on average, since the town-wide 
reassessment in 2008 took effect in 2009! 

 
• sel ls above List Price, on average, suggesting bidding wars with multiple offers! 



Key stats by area for the past 13 months: 
 

• North End:  There were 44 Single Family Closed Sales in the “North End” - all of Glen Ridge north of 
Bloomfield Avenue.  The average sales price was $628k.  Typically, North End homes sell at a substantial 
premium relative to South End homes due in part to the location near desirable Upper Montclair and 
Brookdale Park.  North End sales prices averaged 17% higher than South End prices in 2010.  Days on market 
was 62. 
 

• South End:  There were 32 Single Family Closed Sales in the “South End” - all of Glen Ridge south of 
Bloomfield Avenue.  The average sales price was $537k.  Days on market was 63. 

 

• “South Central”:  Half of all South End sales (16 of 32) occurred in the “South Central” neighborhood.  
Average length on market was only 43 days, a full 3 weeks faster than the rest of Glen Ridge!  Average 
sale price was $641k – a figure that not only outperformed the South End by 19% and Glen Ridge by 9%, 
but even surpassed the North End by 2%.  Reinforcing the demand factor for “South Central” homes is the fact 
that in the past year the vast majority of the “South Central” sales (11 out of 16) sold well above List Price.  
This strongly suggests bidding wars with multiple offers! 

 

Pending Sales (“Under Contract”):  As of Jan 31, 2011, there were 8 Single Family pending sales in Glen 
Ridge.  All are “under contract” and scheduled to close in the next few months.  The average list price is $621k and 
average time on market was 74 days.  Four are in the North End and 4 are in the South End, 2 of which are located in 
the “South Central” niche, including 56 Douglas and 20 Appleton Road. 
 

Active Listings:  As of Jan 31, 2011 there are only 14 single family homes actively for sale in all of Glen Ridge and 
2 of these have an accepted offer, putting them into “Attorney Review”.  The average list price of these offerings is 
$639k.  Seven of these are located in the North End, while 7 are in the South End and 2 of these are in the “South 
Central” niche, including 26 Douglas and 190 Ridgewood. 
 

4 Great Reasons why 
Glen Ridge & “South Central” are so resilient and remain so desirable: 

 

• Great Schools:  Glen Ridge High School is currently ranked 4th in New Jersey, up from 5 in 2008.  By 
comparison, Montclair HS is ranked 94 (down from 85), while Bloomfield HS is ranked 226 (down from 181). 
“South Central” is the locus of the Glen Ridge High School (grades 7-12), the town-wide “middle school”- 
the Ridgewood Avenue School (grades 3-6) and the South End’s primary school - the Linden Avenue School 
(pre-K - 2nd grade).   

 

• Great School Options:  Pre-K and After Care Program 
 

• Great Transportation Options:  Ease of NYC commute 
 

Trains:  Towns along train lines have historically outperformed towns without train transport.  Glen 
Ridge residents benefit from access to 2 train stations (Glen Ridge & Bloomfield) which are further east 
than all 6 Montclair stations resulting in faster NYC commute times – the “Midtown Direct” to NY 
Penn Station is just 30 minutes door to door.  In addition, Glen Ridge maintains a jitney service to the 
Glen Ridge train station during morning and evening commuting hours for a modest cost. 
 

Buses:  DeCamp buses, including the #33 (along Broad) and #66 (along Grove St in Montclair for North 
Enders), are another great transit option.  “South Central” is home to the Glen Ridge train station and the 
main DeCamp #33 bus stop at the Ridgewood & Bloomfield intersection. 
 

• Great Move-Up Opportunities:  Location, Location, Location - The “South Central” niche 
neighborhood is highly desirable for “move-up” families from both ends of town.  Size matters - on average, 
“South Central” homes have more rooms, bedrooms and baths and have larger lot sizes than anywhere else in 
Glen Ridge.  Many families who bought their starter home in the South End have traditionally sought larger, 
move-up homes in “South Central.  In addition to larger homes, North Enders desire “South Central’s” 
proximity to the upper schools and public transit. 



Glen Ridge Market Timing  
 

Interest, Inquiry, Inventory:  As a Real Estate agent who lives in Glen Ridge, I can attest to the amount of 
interest and inquiry into the Glen Ridge inventory.  There are currently only 14 Single Family homes for sale in all of 
Glen Ridge.  Agents and Buyers are always asking, on and off the record, if I know of any new houses coming on the 
market.  Let me be the first to tell them that I do.   
 
2011 Spring Market:  The 2011 Spring Market is getting underway and Buyers are out there.  The timing of when 
to put a house on the market is often geared to the school calendar.  If the average transaction takes 3 months to close, 
many Sellers look to put their home on the market in February or March with the expectation that it will close in late 
June, after the school year is over.  So if you are contemplating selling this year, NOW is the time to get your home 
on the market in time to capture these motivated Buyers.   
 
Niche Neighborhood Specialist:  If you know someone who is interested in selling or buying in Glen Ridge, 
especially in this unique historical niche neighborhood that I’ve labeled “South Central” and have called home for 17 
years, please let them know about me.  I hope this information is helpful.  If you have any questions, please don’t 
hesitate to contact me or visit my website www.gratiapell.com.  You won’t find an agent as knowledgeable or as 
enthusiastic about this historic area in the heart of Glen Ridge.  I’m your niche neighborhood specialist in “South 
Central” Glen Ridge. 
 
Recent “South Central” Solds:  On the reverse side of this page, you’ll see 9 of the 16 “South Central” 
properties that have sold in the past year. 
 
Thank you, 

Gratia Pelliciotti          Keller Williams NJ 
Metro Group 
Sales Associate             15 Bloomfield 
Avenue 
201-320-1469 cell                Montclair, NJ  
07042 
www.gratiapell.com               973-783-7400 
 
 
 

 



 


